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1. When purchasing your property in Oviedo, why did you hire The Hard Working Nice Guy’s Team?
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2. 'With one low and ten hlgh p ease r@hk how David and his team met or exceeded your eXpe tion’ /f/r‘(/'l/w/ Q‘/J’"’ <
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1 In thinking about the entire purchasing precess, what dld vou aumec ‘ate most about our services 'md why were they of

value to you? # . ) " AL
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4. Were you pleased w1fh Debbie Joens and the service she provided? Please comment. "
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5. Did you feel hke The Hard Working Nice Guy showed care and CONCE f01 yotur needs and that you received "Preferred
Client" treatment throughout the pul chasing process from David and his team? Please comment.
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6. Were the vendors (Home Iﬂprth](b) [nauranu agenl(s), Lender, L’L 5 we recgmmended heneficial? Pleass comment.
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7. Atany time, was there anything about the treatment you received from The Hard Working Nice Guy's team which caused
you to feel uncomfortable? Please comment.

8. When you think of The Hard Working Nice Guy selling real estate, what's the first thmg that comes to your mind?
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9. Will you use The Hard Working Nice Guy’s Te;];?f{/r your real esfate néeds in the futm e? Ao /U‘{/(ﬁ_{
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10. Julie, will you actively relate the expel ience you had with David’s team and introduce us to your friends and family
members, knowing your endorsements are the lifeblood of our business? j/
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